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• Dr. Gerard Lemongello

• Dr. Gregory Oxford

• Tija Hunter, CDA, EDA

• Dr. Alex Delgado
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CONTACT DENNIS HEAD - CENTRAL FLORIDA

407.359.9700 | dennis.head@fdaservices.com | fdaservices.com

THANK YOU, DENNIS HEAD!
The Florida Dental Association (FDA) 
would like to thank the FDA Services’ 
(FDAS) Board of Directors, 
employees and clients for 
supporting organized dentistry. 
In the last 10 years, the sales 
of superior insurance products 
to dental practices have 
raised more than $16 million 
in non-dues revenues, all while 
keeping malpractice insurance 
premiums lower than they were 
when FDAS started in 1989. The FDA 
encourages all Central Florida members 
to use Dennis Head for their practice insurance 
needs and continue to support organized dentistry.

would like to thank the FDA Services’ 

when FDAS started in 1989. The FDA 

Celebrating Contributions of $16 Million in 10 Years
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CENTRAL FLORIDA DISTRICT DENTAL ASSOCIATION

PRESIDENT’S MESSAGE

As my tenure as the 
President of the Central 
Florida District Dental 
Association draws to a close, 
I want to say that I have 
thoroughly enjoyed the 
experience. As I reflect on 
the past year, I am reminded 
of the immense dedication, 
passion, and camaraderie 
that define our association.

First and foremost, I extend my heartfelt 
appreciation to every member of our 
distinguished association. Your commitment to 
excellence, professional integrity, and patient 
care continues to inspire me and uplift our entire 
dental community. 

I am ever grateful to the current and past 
members of the Executive Committee for their 
guidance, support, and relentless pursuit of 
our shared vision. Your visionary leadership 
and strategic insights have been instrumental 
in steering our association towards greater 
achievements and ensuring that we remain at the 
forefront of organized dentistry.

To our member delegates, trustees, and executive 
director, I extend my sincerest gratitude for 
your service and commitment to advancing our 
mission. Your dedication, expertise, and advocacy 
have been the driving force behind our collective 
success in the 17th District and the ADA!

One of the most rewarding aspects of my 
presidency has been the opportunity to embark 
on affiliate visits and reconnect with old friends 
and colleagues while forging new bonds within 
our vibrant dental community. Each affiliate visit 

has been a testament to the diversity, resilience, 
and spirit of our association. I am honored to be a 
part of such a dynamic and inclusive community.

I would also like to take this opportunity to 
highlight the key insights and developments 
from the recent Florida Dental Association’s 
Capital Report. The report underscores the 
critical importance of advocacy, collaboration, 
and proactive engagement in shaping the future 
of our profession. Please take a look at our recent 
legislative accomplishments and be sure to thank 
our hardworking PAC, GAC, LCDs and lobby 
team for protecting our profession. As champions 
of dental health and wellness, we must remain 
vigilant and proactive in advocating for policies 
and initiatives that promote access to quality 
dental care for all.

Looking ahead, I remind you of the upcoming 
Central Florida District Association’s Annual 
Meeting, which will be held at the picturesque 
Hammock Beach Resort on May 3-4, 2024. This 
event promises to be a celebration of excellence, 
innovation, and collaboration. I encourage each 
and every one of you to mark your calendars and 
join us for what promises to be an unforgettable 
experience. I hope our members and their teams 
are registered and continue to fill our hotel room 
block. (See pages 10-12.)

In closing, thank you again for the privilege and 
honor of serving as your President. Here’s to a 
bright and prosperous future filled with endless 
possibilities and unparalleled success!

Sincerely,

Roderick M. MacIntyre
President, CFDDA

Roderick M. MacIntyre III,
D.M.D., M.S.

President

Dedication, Passion and Camaraderie
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CENTRAL FLORIDA DISTRICT DENTAL ASSOCIATION

Alachua County Dental Association 
Meeting: Wednesday, May 8, 
2024, at the Best Western Gateway 
Grand in Gainesville. Speaker: Dr. 
Indraneel Bhattacharyya will present, 

“Autoimmune Lesions on the Oral Mucosa & Some Insight 
into their Treatment” For more information, contact Dr. Paul D. 
Martin, 352-333-9898, pdmartin390@gmail.com
 
Brevard County Dental Society Meeting: Thursday, April 25, 
2024, Bryan Currier with Advantage Technologies will present 
“Ransomeware and Cybersecurity in Dentistry: Decrypting the 
Myths” 1 CEU 6:00 p.m., Holiday Inn Viera – Melbourne, FL 
Contact Kelly Millett, bcdssecretary@msn.com or 321-363-1820 
for more info.
 
Dental Society of Greater Orlando Meeting: Monday, 
April 29, 2024, 6 p.m., Officer Installation/Social – Winter 
Park Community Center Questions? 407-898-9798 or 
sharonhamilton@dsgo.org
 
Lake County Dental Association Meeting: The LCDA will meet 
again after the summer break. 
 
Marion County Dental Association Meeting: Tuesday, May 14, 
2024. Speaker: TBD Contact: Charlie Gill at charliedental2@
gmail.com or call, 352-342-2421.
 
Volusia-Flagler County Dental Association Meeting: Information 
regarding the April meeting unavailable at press. Questions?  
Dr. Joshua Allore, 386-676-0705, joshuaalloredmd@gmail.com
 
Don’t belong to your local affiliate dental association? Contact 
any of the above to join and start networking with your peers 
close to your office/home.

Affiliate
Corner

IMPORTANT DATES
May 2, 2024 CFDDA Executive Council Meeting
  Hammock Beach Resort

May 3-4, 2024 CFDDA Annual Meeting
  Hammock Beach Resort
 Palm Coast, FL
 Registration Form on page 12

May 17, 2024 Florida Board of Dentistry 
  Jacksonville, FL

June 20-22, 2024 Florida Dental Convention 
  Gaylord Palms – Orlando, FL

October 17-19, 2024 2024 ADA SmileCon®

  New Orleans, LA

Official Call
There will be a meeting of the CFDDA Executive 
Council on Thursday, May 2, 2024, at the Hammock 
Beach Resort, located at 200 Ocean Crest Drive, Palm 
Coast, FL 32137, in the Matanzas Room, beginning at 
3:30 p.m. This meeting is held in conjunction with the 
CFDDA Annual Meeting.

Welcome!
November 14, 2023 – March 8, 2024
We welcome the following new and 

returning members, and those who have 
transferred into the CFDDA area. Thank you 
for your commitment to the Power of Three! 
•	 Dr. Juan Acosta, Orlando
•	 Dr. Leslie Andujar, Lake Mary
•	 Dr. Estela Caetano de Souza 

Valentim, Orlando
•	 Dr. Bryan Caraballo Perez, 

Gainesville
•	 Dr. William Carter, Ocala
•	 Dr. Rolando Catral, Orlando
•	 Dr. Brandon Chin, Gainesville
•	 Dr. Marie Colon Melendez, 

Orlando
•	 Dr. Maria Fe Corpuz-Bato, 

Viera
•	 Dr. Isabela Cruz, Melbourne
•	 Dr. Kerolos Elsayed, Clermont
•	 Dr. Christine Gonzalez-Cacho, 

Kissimmee
•	 Dr. Austin Grovenstein, 

Gainesville
•	 Dr. James Harrison, Orlando
•	 Dr. Ryan Jaffe, Longwood
•	 Dr. Mi Sook Lee, Gainesville
•	 Dr. Yaseen Makhzan,  

Lake Mary
•	 Dr. Adriana Maldonado Perez, 

Orlando

•	 Dr. Lance McGavin, 
Melbourne

•	 Dr. Matthew McLeod, 
Orlando

•	 Dr. Cameron McMillin, 
Dunnellon

•	 Dr. Daniel Monroy 
Giamundo, Orlando

•	 Dr. Tuquyen Nguyen,  
The Villages

•	 Dr. Bao Tran Nguyen, 
Orlando

•	 Dr. Mirna Rezkalla,  
Winter Park

•	 Dr. Scott Sakowitz, Orlando
•	 Dr. Callista Schulenburg, 

Winter Garden
•	 Dr. Heidar Shahin, 

Gainesville
•	 Dr. Shreemayi Sunil, Orlando
•	 Dr. Vera Ton, Orlando
•	 Dr. Juan Valencia, Saint Cloud
•	 Dr. Donald Van, Orlando
•	 Dr. Nataly Yoncee, Sanford

In Memoriam
Dr. Nathan Mayo, Maitland, passed 
away on January 23, 2024. Dr. Mayo 
joined organized dentistry in 1972 and 
became a life member in 2001.

Due to the early publication of this newsletter,  
an FDA Trustee report is unavailable.  

The trustees will meet soon, and a full report  
will be in the CFDDA Summer Newsletter.

Renew Membership for 2024
Please don’t let this be the last newsletter! If you 
have not renewed your membership to the ADA, 
FDA, and CFDDA, your membership will be 
dropped soon. Go to www.floridadental.org to 
remit online. It is fast and it is easy!
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STRIVING TO BE YOUR LAST BUSINESS BANK

BANKING
ON  RELATIONSHIPS
WE CAN HELP YOU GAIN A COMPETITVE EDGE

COME SEE US AT THE ANNUAL CFDDA 
MEETING, MAY 3-5.
Proud to share a client testimonial:

Affinity Bank is hands down the most client 
driven bank. I worked with Tara from start to 
finish from acquiring a practice loan and setting 
up our business checking account. Her team at 
the bank is unrivaled. Glad to have found them 
early in my career to help save time and money.
         ~  Dr. Darshan Patel, Daytona Beach Fla

Unlike mega-institutional banks, your team at Affinity Bank allows you to 

spend time doing what you love. Not only do we make it easy for you to 

manage and access your money, but we also go the extra mile. Make the switch 

to Affinity Bank where we have been making our dentists smile since 2002. 
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•  HOME 
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BUYING NEW EQUIPMENT • BUYING NEW EQUIPMENT • BUYING NEW EQUIPMENT RENOVATING 
LINES OF CREDIT 
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“
”

READY WHEN YOU ARE
Making Dentists Smile since 2002. 

TARA GLEASON
Vice President 
Business Development &
Commercial Lending

tgleason@myaffinitybank.com

(770) 548-8029
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The Florida Dental Association (FDA) was represented by 
Board of Dentistry (BOD) Liaison, Dr. Steve Hochfelder and 
Chief Legal Officer, Casey Stoutamire. Drs. Joe Calderon,  
Jim Haddix, and Chad Marshall were also in attendance.

BOD members present included: Dr. Jose Mellado, Chair; 
Dr. Nick White, Vice-Chair; Drs. Christine Bojaxhi, Brad 
Cherry, Tom McCawley, Claudio Miro, and TJ Tejera; hygiene 
members, Ms. Karyn Hill and Ms. Angela Johnson; and 
consumer members, Mr. Fabio Andrade and Mr. Ben Mirza.

The Board heard a petition for variances or waivers. This 
petition asked the Board to waive a BOD rule in a particular 
instance; the Board can only waive a rule, not a statute. 
The petition requested a waiver from the rule requiring all 
anesthesia permit holders to submit documentation of actual 
clinical administration of anesthetics to 20 dental or oral and 
maxillofacial patients for two (2) years prior to applying the 
particular type of anesthetics for the permit applied for. The 
Board granted a waiver because the rule allows for a pediatric 
moderate sedation permit applicant to submit cases more 
than two (2) years prior to submission of the application if 
he/she completes safe and effective sedation for the pediatric 
patient course within six (6) months of the submission of 
the application. As part of the waiver, the Board required 
this applicant to complete the four-hour Association of 
Maxillofacial Surgeons (AMOS) Simulator Course since he was 
applying for an anesthesia permit.

The Board approved an update to Rule 64B5-17.001, Required 
Availability of Dental Records Upon Relocation or Termination 
of Practice or Death or Practitioner. The new rule language 
is below. Please note this rule is not yet effective as it still 
has to move through the administrative rulemaking process. 
However, the FDA recommends that you comply with this rule 
now as it relates to notifying your patients on how they can 
obtain their records.

64B5-17.001 Required Availability of Dental Records 
Upon Relocation or Termination of Practice, or Death of 
Practitioner.

(1) Patient records are confidential and may not be released 
unless authorized by the patient in writing. This confidentiality 
prohibits review of the records by a dentist other than the 
dentist of record or by other health care providers unless 
they are actually involved in care or treatment of the patient. 
Maintenance of patient records by a deceased dentist’s estate, 
authorized agent of the estate or by a successor-owner dentist 
of a practice does not authorize review of patient records. 
However, limited review for the purpose of obtaining a 
patient’s name, address, and last date of treatment in order to 
comply with this rule is permitted.

(2) Within 90 days of a dentist’s death, the dentist’s estate or 
agent shall place all patient records of the deceased dentist in 
the care of another Florida licensed dentist.

(a) The patient records of the deceased dentist shall be 
maintained and made available to patients for a period of  
four years.

(b) Within 90 days of a dentist’s death the dentist’s estate or 
agent shall cause a notice to be published in the newspaper 
of greatest general circulation in the county where the dentist 
practiced, or a prominent notice on the deceased dentist’s 
websites, which advises patients of the dentist’s death. The 
notice shall advise patients that they may obtain copies of their 
dental records and specify the name, physical address, email 
address and telephone number of the person from whom the 
copies of records may be obtained. The notice shall appear 
at least once a week for four consecutive weeks. The website 
notice shall appear for at least four consecutive weeks.

(c) The subsequent Florida licensed dentist shall cause to be 
published a similar notice whenever the patient records of 
the deceased dentist are subsequently transferred to another 
licensed Florida dentist if such transfer is within four years of 
the dentist’s death.

(d) During the four year retention period required by this 
rule each licensed Florida dentist who is in possession of the 
deceased dentist’s patient records shall insure that the original 
patient records, or in cases where the patient has requested that 
the records be released or transferred, copies thereof remain in 
his possession.

(3) Dental records of a practitioner who is terminating or 
relocating his practice shall be retained by the dentist or his 
authorized agent, which may be a successor-owner dentist, and 
made available to patients for 4 years from the date the patient 
was last examined or treated.

(4) Within one month of a dentist’s termination of practice 
or relocation of practice outside the local telephone directory 
service area of his or her current practice, a notice shall be 
published in the newspaper of greatest general circulation in 
the county where the dentist practiced, or a prominent notice 
on the deceased dentist’s websites, which advises patients of 
the dentist’s termination of practice or relocation. The notice 
shall advise patients that they may obtain copies of their dental 
records and specify the name, physical address, email address 
and telephone number of the person from whom copies of 
records may be obtained. The notice shall appear at least once 
a week for four consecutive weeks. The website notice shall 
appear for at least four consecutive weeks.

FLORIDA BOARD OF DENTISTRY REPORT
From the Florida Dental Association

FDA Chief Legal Officer Casey Stoutamire

(Continued on next page)
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Do you feel the sun peeking through 
the fluffy white clouds? Do you feel 
the days stretching and feeling fuller? 
Florida’s short-lived winter is giving 
way to beautiful days, and I hope 
everyone is taking more time to enjoy 
the vitality that comes with spring 
months and warm sunshine.

Dentists get so caught up in the minute 
details of millimeters that our mental 
bandwidth gets stretched thin between 

mandibular and maxillary arches. Add to that the stress of 
running a dental practice, keeping up with industry trends, 
and family obligations — it’s no wonder we attempt to 
chomp through stress like determined beavers. 

Diagnosis: 
Overworked and exhausted dentists. Zero enamel is a sure 
way to lead to decay. 

TAKE TIME, MAKE TIME … FOR YOU!

Dr. Vrinda Shah
Editor

Treatment Recommendations: 
Schedule breaks. Attend a show, go for a run, take a yoga 
class, call a friend, get away for a single day, whatever your 
heart desires. Pour into yourself to continue taking care of 
all those who depend on us with joy and gratitude. You’ll 
have more energy to keep those mouths in top shape. 

So, if you haven’t already, here’s your formal notice to 
take time for yourself, and floss out your joints. It’s also 
a reminder to sign up for the CFDDA Annual Meeting at 
Hammock Beach. Life is truly 
about balance, so our CE is 
scheduled in the morning, 
allowing for relaxation in 
the afternoons. Need I say 
more? See you there!

Best,

Vrinda

Dr. Howard L. Pranikoff Leadership/
Educational Memorial Scholarship

Dr. Howard Pranikoff was an ardent 
supporter of organized dentistry 
and held many leadership positions 
throughout his years as an American 
Dental Association, Florida Dental 
Association, and Central Florida 
District Dental Association  
(CFDDA) member.

The CFDDA remembers and honors 
Dr. Pranikoff by establishing the Dr. Howard L. Pranikoff 
Leadership Educational Memorial Fund to provide  
leadership training to young members.

Contributions are now being accepted.

Please make check out to CFDDA, memo: HLP

Mail to:
CFDDA

800 North Mills Avenue
Orlando, FL 32803

» Scan to apply and  
    view guidelines:

It is much better to be a spectator than a participant in 
BOD disciplinary cases. The next BOD meeting is scheduled 
for Friday, May 17, 2024 at 7:30 a.m. in Jacksonville.

After a discussion of various bills affecting the practice of 
dentistry being heard during the 2024 Legislative Session, the 
Board passed motions directing Board staff to do the following: 
•	Write a letter of support for the dental licensure clean-up bill. 

(The FDA also supports this bill)
•	Write a letter of opposition for the dental therapy bill. (The 

FDA also opposes this bill)
•	Write a letter of concern for the licensure by endorsement 

bills emphasizing the need for language requiring 
graduation from a CODA-approved school for dentists and 
hygienists. (The FDA shares these concerns)

All the letters will be sent to the bill sponsors, the Florida 
Speaker of the House, the Florida Senate President, and the 
Office of the Governor.

Finally, this was Dr. Tejera’s last meeting as he has served his 
statutorily maximum ten years. The FDA thanks Dr. Tejera for 
his service and leadership during the last ten years.

There were 11 disciplinary cases, two informal hearings, one 
petition for removal of restriction and commencement of 
probation and one voluntary relinquishment that included, 
among other things, incorrect implant placement, incorrect 
crown placement, bribery of a state senator in Arkansas and 
poor record keeping.

FLORIDA BOARD OF DENTISTRY REPORT
(Continued from previous page)
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2024 ANNUAL MEETING EXHIBITORS
Thank you to the following vendors who will be attending the  

CFDDA Annual Meeting. We value and recognize their participation!

EXHIBITORS (Contracted as of 3/22/2024)

Henry Schein Professional  
Practice Transitions 

dentalpracticetransitions.henryschein.com

Advantage Technologies, Inc.
www.adv-tech.com

FDA Services, Inc.
www.fdaservices.com

Carestream Dental 
www.carestreamdental.com

Gar�eld Re�ning Co.
www.gar�eldre�ning.com

Shamrock Dental Company, Inc. 
www.shamrockdental.com

Oralvitals, LLC
orders@oralvitals.com

Affinity Bank
www.myaffinitybank.com Doctor’s Choice Companies

 www.doctors-choice.com

Clayton Consulting Services, Inc.
https://claytoncsi.com

FDA Membership Services
www.�oridadental.org

MediLoupes
www.mediloupes.com

Straumann
www.straumann.com

Shofu Dental Corporation
www.shofu.com/en

Core Scienti�c
www.corescienti�c.com

SPEAKER SPONSORS 

Kuraray Noritake
www.kuraraynoritake.com

Colgate Oral Pharmaceuticals
www.colgateprofessional.com

Bring your 

shopping list 

and support

our vendors!

DPC Technology
www.dpctechnology.com

Dr. Gregory Oxford

Jason J. Kim Dental Aesthetics
https://jjkda.com

Dr. Gerard Lemongello

SILVER SPONSOR

Macbach
www.macbach.com

Resources For Health Professionsals/
Haleon HealthPartner

www.haleonhealthpartner.com
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2024 CFDDA ANNUAL MEETING
Up to 8 CEUs Free to CFDDA Members & Their Dental Teams!

MEETING SCHEDULE – All lectures run concurrently

■ Friday, May 3, 2024
6:30 a.m. – 8:00 a.m. Registration Opens/Badge Pick-up
7:00 a.m. – 8:00 a.m. Coffee/Light Breakfast & Exhibits Open
8:00 a.m. – 10:00 a.m. Lectures: 
	 •	Dr.	Gerard	Lemongello	–	A Systematic  
 Approach to Comprehensive Treatment  
 Planning for Aesthetics and Function &  
 Advanced Case Planning and Treatment
 •	Dr.	Gregory	Oxford	–	Fate Follows the  
 Furcation & Periodontal Maintenance of  
 Dental Implants 
 •	Tija	Hunter,	CDA,	EDA	–	Learn, Leverage, 
  and Lead & Rock Star Dental Assistant
10:00 a.m. – 10:30 a.m. Break/Visit Vendors
10:30 a.m. – 12:30 p.m. Lectures Continue
12:30 p.m. – 12:40 p.m. Visit Vendors
12:40 p.m. – 12:45 p.m. Door Prize Drawings – Must be present  
 to win!
1:30 p.m. – 5:00 p.m. Florida Dental Assn. – Hands-On  
 Workshop: Dr. Alex Delgado
1:00 p.m. – 6:00 p.m. Fun on Your Own!

■ Saturday, May 4, 2024
6:30 a.m. – 8:00 a.m. Registration Opens/Badge Pick-up
7:00 a.m. – 8:00 a.m. Coffee/Light Breakfast & Exhibits Open
8:00 a.m. – 10:00 a.m. Lectures: 
	 •	Dr.	Gerard	Lemongello	–	Implant  
 Aesthetics: Diagnosis and Treatment Planning 
 for Predictable, Functional and Esthetic Results
	 •	Tija	Hunter,	CDA,	EDA	–	Pet Peeves &  
 Taming the Beast: How to Schedule your Day  
 and Leave Happy!

10:00 a.m. – 10:30 a.m. Break/Visit Vendors
10:30 a.m. 50/50 Raffle
10:35 a.m. – 12:30 p.m. Lectures Continue

CE Vouchers will be distributed at the conclusion of each lecture 
that qualifies for CE. ONLY returned CE vouchers will be  
reported to CE Broker.
The CFDDA reserves the right to revise the meeting schedule as needed.

LECTURE DESCRIPTIONS

Designations: D-Dentists, H-Hygienists, A-Assistants, O-Office, 
L-Lab Technician

■ Friday, May 3, 2024

Dr. Gerard Lemongello - 4 CEUs for D, H, A, L
A Systematic Approach to Comprehensive Treatment 
Planning for Aesthetics and Function - Mastering 
Treatment Planning for Aesthetics and Function 
can be challenging. One of the most challenging 
areas for most dentists is the process of combining 

the aesthetic examination with the principles of the functional 
examination to create a treatment plan for success. This program is 
designed to simplify the entire process from examination through 
presentation and will provide a systematic, step-by-step approach 
to treatment planning. It integrates esthetics, occlusion, restoration, 
and periodontics into a logical format that provides confidence in 
developing the final treatment plan.

Participants will learn: 
•	 How to complete a comprehensive exam.
•	 What a complete examination must include.
•	 Information you must have from the exam prior to treatment 

planning. 
•	 The four major areas that need to be considered in treatment 

planning. 
•	 Facial esthetics and evaluation of how the face alters esthetic 

planning. 
•	 The esthetic factors that must be addressed in planning. 
•	 The role occlusion plays in modifying the esthetic plan. 
•	 Periodontal considerations necessary to treatment plan for success. 
•	 How to determine if orthodontics is a necessary part of the plan.

Advanced Case Planning and Treatment - This segment of this 
course will include the diagnosis and treatment of the complex 
case. The principles illustrated will be shown in a step-by-step 
manner from initial exam to completion of the case. Cases 
presented will include: Full mouth case with and without change 
to vertical dimension; the Class II Division II crowded case; the 
severe wear case; the Class III case.

Participants will learn:
•	 How to complete a diagnostic work up and what it includes.
•	 Creation of the diagnostic wax up.
•	 All necessary stents, guides, and matrices to aid in preserving or 

altering vertical dimension of occlusion. 
•	 Preparation design for veneers, veneer onlays, or full coverage 

crowns. 
•	 Bite registration involving full mouth restoration including cross 

mounting provisional models and the custom incisal guide table. 
•	 Fabrication of the provisional.
•	 Impression techniques.
•	 Final case insertion and management of occlusion.

HOTEL INFORMATION

Hammock Beach Golf Resort & Spa
•	 $269.00/per night - 1 Bedroom Ocean View Suite
• Room Block Expires April 2, 2024.
•	 10% OFF SPA SERVICES AND GOLF TEE TIMES after 12:30 p.m. 

MENTION CFDDA. 
•	 Make your room reservation by calling: 866-841-0287, prompt 

one, then prompt three. Reference 2024 CFDDA Conference.

CFDDA Officer Installation/ 
Beach Party!

Friday, May 3, 2024 • 6:00 p.m. – 7:00 p.m.

Dentists: Visit the FDA Services, Inc. table in the 
exhibit area for an additional drink ticket!

ALL REGISTERED MEETING 
ATTENDEES ARE INVITED!  

Location: South Tower Pool Deck

Join us as we install the  
incoming officers for 2024-2025 

and then celebrate with a  
fun, relaxed beach vibe party!
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Dr. Gregory Oxford – 4 CEUs for D, H
Fate Follows the Furcation - The population is living 
longer, retaining more teeth for longer periods, thus 
dental practitioners are challenged now more than 
ever to assess the health, longevity, and prognosis of 
teeth. Posterior dentition may be the most difficult 

to assess and may be the most important. This program explores the 
etiology, evaluation, diagnosis, and classification of furcation defects 
with clinical, radiographic and CT/CB approaches. The program 
also provides the participant the opportunity to practice with hands-
on clinical probing with models to accurately diagnosis furcation. 
Dr. Oxford will then discuss the treatment options, including 
traditional, regenerative and laser periodontal therapy. He will 
discuss the statistics and prognosis of the treatments decisions for 
teeth with furcation invasions. He will also discuss future directions 
utilizing stem-cell regenerative therapies.

Periodontal Maintenance of Dental Implants - The increase in 
dental implant therapy has been exponential in the last twenty 
years, however our knowledge on how to maintain the health 
of the fixtures has not kept pace. This program will define the 
components of an implant system, review an assortment of 
implant systems, and explore some of the most accepted methods 
of patients and professional maintenance. Recommendations of 
oral hygiene measures will be given. Additionally, this course will 
review the parameters of health between natural teeth and implant 
fixtures and discuss state of the art monitoring techniques to help 
ensure maintenance of health of the dental implant.

Tija Hunter, CDA, EFDA, CDIA, CDSO, MADAA – 
All Audiences
Learn, Leverage, and Lead - All dental team members 
are leaders, you don’t always see yourself that way, 
there are no titles or labels. Each team member is 
vital to the success of the practice and with a little 

direction, and the right attitude, they can have an amazing impact 
on the practice. We will discuss how to bring out your inner leader 
to push your practice and yourself in amazing new ways.

Rock Star Dental Assistant - Dental assistants spend more time 
with the patients than any other team member, so let’s educate that 
assistant to be the best they can be to help your practice excel! 
•	 MARKETING: Let’s talk about ways we can maximize our 

relationships with your patients and other team members.
•	 TEAMWORK: Accelerate your role within the practice.
•	 COMMUNICATION: Discover key ways to assist you and the 

practice be a success.
•	 ORGANIZATION: Establish systems and methods for cutting 

cost and staying on top.

■ Saturday, May 4, 2024

Dr. Gerard Lemongello - 4 CEUs for D, H, A, L
Implant Aesthetics: Diagnosis and Treatment Planning for 
Predictable, Functional and Esthetic Results - Mastering the art 
of predictable implant aesthetics can be challenging. In order to 
achieve lifelike, functional results the clinician must first master 
the art of diagnosis and treatment planning. With the appropriate 
diagnosis and treatment plan, the next critical step is executing 
the treatment in a logical systematic way, managing expectation 
of the patient and achieving exceptional results. One of the 
most stressful areas for most dentists is the process of creating a 
beautiful provisional that will guide tissue and predictably achieve 
the aesthetic outcome for the final restoration in the aesthetic zone. 
Combining the use of a custom fabricated provisional abutment, 
provisional restoration and a custom fabricated impression 
coping many of the aesthetics challenges can be addressed. This 
program is designed to simplify and streamline the entire process 
of diagnosis, treatment planning, implant provisionalization, 
and final restoration. It will provide a systematic, step-by-step 
approach to mastering the critical skills in restoring implant cases. 
It integrates the techniques necessary in a logical format that 
provides confidence in developing the final restorative outcome.

Participants will learn: 
•	 Proper treatment planning for esthetic success. 
•	 Comparison of Implant Systems and their predictably. Choosing 

the right implant. 
•	 The esthetic factors that must be addressed in planning. 
•	 The role occlusion plays in modifying the treatment plan and 

esthetics. 
•	 Periodontal considerations necessary to treatment plan for success. 
•	 Why it is necessary and how to guide and support soft tissue 

during the provisional stage.
•	 How to fabricate a custom provisional healing abutment. 
•	 How to fabricate a custom provisional abutment and provisional 

restoration.
•	 Screw retained vs. cement retained provisional.
•	 How to fabricate a custom impression coping and why it is 

necessary for predictable results.
•	 Benefits of immediate provisional.
•	 Laboratory fabricated provisional vs. custom fabricated 

provisional. Advantages/disadvantages.
•	 Custom provisional techniques for immediate implant placement.
•	 Custom provisional technique after traditional implant healing.

Tija Hunter, CDA, EFDA, CDIA, CDSO, MADAA – All Audiences
Pet Peeves - We all have them, but how do we deal with them? 
This fun course talks about the issues we all face in a dental office 
daily. And we will also discuss ways to better communication, 
dealing with the stress of it all and making our day flow better!

Taming the Beast: How to Schedule your Day and Leave Happy! - 
It’s hands down one of the hardest things to accomplish in your 
day. Getting it right makes your day flow so much better!

From Drab to Fab - We don’t always see how tired and outdated 
our offices look to that new patient, but they sure do! With little 
sprucing up, you can make a huge impact on the impression you 
leave on your patients! Your atmosphere is everything! From doing 
a new build out, or just doing a refresh of your existing building, 
we can create a better workflow and cozy atmosphere!

■ Friday, May 3, 2024 • 1:30 p.m. - 5:00 p.m. 

Dr. Alex Delgado, DDS, MS
Mastering Porcelain Veneers: Indications, 
Techniques, and Hands-on Experience - The 
course delves into the discussion of different 
materials and cementation methods and includes 
hands-on components where participants can 
practice veneer preparation, provisional fabrication and  
veneer cementation. Attendees will gain invaluable insights 
into effectively managing aesthetic cases, leading to 
outstanding results. 

Seating is limited to 15 dentists, so register early to secure 
your seats! After the completion of these courses, 3.5 CE credit 
will be reported to CE Broker on your behalf for all Florida-
licensed attendees.

Registration Fees: Early 3/29 Regular
Dentist - FDA/ADA Member ..............$359.00 .......................$379.00
Non-Member Dentist ............................$379.00 .......................$399.00

<< Scan this code or visit floridadental.org/
workshops for full workshop details and to 
register.

Questions? Contact us at 850-681-3629  
or email ce@floridadental.org. 

Florida Dental Association Hands-On Workshop
Please register separately for this course below using QR code. You 
may register for both meetings; but must register and remit payment 
below for this special course.
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The primary registrant is the dentist. This form can be duplicated to accommodate dental team registration. 
Please include the dentist’s name on each form. Please indicate all sessions you and your dental team are attending. 

 

Dentist Name_______________________________________________Email___________________________________

Office Address_________________________________________City________________State______Zip____________

Telephone__________________________

I am attending the following (Please Note: Lectures run concurrently. Register for one lecture each day.): 
   

_____ADA/FDA Member Registration Fee: $150.00   _____ ADA/FDA Dental Team Member: $50.00 each 
_____ Non-Member (of ADA/FDA) Registration Fee: $300.00*

  

_____ Non-Member Dental Team Member: $50.00 each
 

Central Florida District Dental Association 2024 Annual Meeting
REGISTRATION FORM – 8 CEUs Available

May 3-4, 2024

Non-CFDDA Member Registration Fees Below (Onsite add $50.00):
Please register before April 30th to avoid onsite registration fee of $50.00.

 

Dental Team Members: (Please designate: RDH, Dental Assistant, Office Manager, etc.)
Dentists cannot register as a dental team member. CFDDA Member Dentists – No fee for your team members. 

REGISTER EARLY! Avoid Onsite Fees!

All lectures are free to CFDDA members and their dental team members.

Name_____________________________________________ Designation____________________________________

If payment is due, please make check payable to Central Florida District Dental Association.
CFDDA does not accept credit cards at this time. Registration fees are non-refundable after April 25, 2024.

Return completed registration form to: CFDDA, 800 North Mills Avenue, Orlando, FL 32803 
Fax: 407-895-9712 Scan and email to: cfdental@cfdda.org

* Not a member? Request a membership application and join the ADA/FDA within two 
months of the meeting and your registration fee will be refunded to you after joining!

Questions: Contact the CFDDA office at cfdental@cfdda.org or call: 407-898-3481 
Registration will not be taken over the telephone. 

Meeting registration confirmation will be sent via email two weeks before the meeting.
Badges will not be mailed, but will be available onsite at the meeting.

Name_____________________________________________ Designation____________________________________

Name_____________________________________________ Designation____________________________________

(2024 ADA/FDA/CFDDA Dues Must be Current to Quality for Free Registration at Time of Meeting.)

____Friday CFDDA Officer Installation/Beach Party
Tija Hunter Lecture __Fri __SatDr. Gerard Lemongello Lecture __Fri __Sat Dr. Gregory Oxford Lecture __Fri 

(Limited Practice Mgmt. CE)

   

   

____Friday CFDDA Officer Installation/Beach Party
Tija Hunter Lecture __Fri __SatDr. Gerard Lemongello Lecture __Fri __Sat Dr. Gregory Oxford Lecture __Fri 

(Limited Practice Mgmt. CE)

____Friday CFDDA Officer Installation/Beach Party
Tija Hunter Lecture __Fri __SatDr. Gerard Lemongello Lecture __Fri __Sat Dr. Gregory Oxford Lecture __Fri 

(Limited Practice Mgmt. CE)

____Friday CFDDA Officer Installation/Beach Party
Tija Hunter Lecture __Fri __SatDr. Gerard Lemongello Lecture __Fri __Sat Dr. Gregory Oxford Lecture __Fri 

(Limited Practice Mgmt. CE)

Only Registering 
Yourself - CFDDA 
Member Dentist?

Scan this code 
for quick,

easy meeting 
registration! 

*** This form is only for CFDDA Meeting Registration. ***
Please use the FDA QR code to register for the hands-on workshop (see page 13).

(Please Note: Lectures run concurrently. Register for one lecture each day.)
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YOU CAN’T WIN IF YOU DON’T PLAY!
Door Prize Drawings – Make sure to ask for a vendor visit sheet at the registration desk. Vendors will 
mark off when you go by their table. Return your sheet, earn tickets, and place them in the door prize jar of 
your choosing! Drawing on Friday at 12:45 p.m. You must be present to win. More details at the meeting.

50/50 Raffle - $10.00 per entry form. You keep half  and the other half  
will be donated to the newly established Dr. Howard L. Pranikoff  
Leadership/Educational Memorial Scholarship. You do not have to be  
present to win. Drawing will be held on Saturday, 10:30 a.m.

Only Registering Yourself – CFDDA  
Member Dentist?

Scan this code for quick, easy meeting registration!

Wanting to register for the FDA 
Hands-On Workshop?

Scan this code!

Bring your office shopping list and visit our vendor marketplace!

The Central Florida 
District Dental 
Association, along 
with the Florida Dental 
Association, hosted 
a D3/D4 event on 
Thursday, January 25, 
2024. The dental 
students were invited 
to a panel discussion, 
followed by a 
social event 

at Swamp Head. Thank you to our outstanding 
panelists, Drs. Dylan Batlle, Gregory Chace, 
Summer Young, and Darshan Patel. Greg Gruber, 
FDA Chief Operating Officer/Chief Financial Officer, 
moderated the discussion which touched on a 
variety of topics. Also attending, Kerry Gomez-
Rios, FDA Director of Member Relations, and 
Marlinda Fulton, CFDDA Executive Director, as well 

Fun UF Event!

as many CFDDA members! Thank 
you to all who attended and visited 
with the dental students.

Congrats to Daria Muklewica (D3), 
winner of the CFDDA drawing for a 
$50.00 American Express gift card.

» Scan this code for PDF 
posted on the CFDDA 
website. Find meeting 
information, including 
complete speaker bios.
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■ For Rent or Sale
PRACTICE FOR SALE. GAINESVILLE, NORTH CENTRAL 
FLORIDA. Well established small General Dental Practice 
for sale in desirable NW Gainesville (home of the University 
of Florida). 1334 sq. ft. office building with 3 operatories and 
the possibility of a fourth. Fee for service and select PPO with 
overhead under 50%. Great opportunity for a newer dentist or a 
satellite office. Please e-mail us at gnvdentalpractice@gmail.com

THE VILLAGES/MARION COUNTY incl. PRACTICE and 
REAL ESTATE! $300K Fee for service General Dental Practice, 
equipment, and 950 sq. ft. building on an acre of land on bustling 
US 301. Modern digital office has two equipped operatories 
and an additional plumbed. 250 scheduled re-care patients. 
Guaranteed immediate income and plenty of room to expand. 
Perfect for satellite or specialist. Family obligations necessitate 
sale of practice. vinyldoc@hotmail.com. 407-694-8107

CENTRAL FLORIDA: Looking for a Dental Specialist wanting to 
share office space (sublease) with an established orthodontist 
as a new practice or 2nd location. Turn-key operation, without 
capital investment of starting from scratch. Serious inquiries 
only. smileorlando2013@gmail.com

■ Associate Needed
ASSOCIATE DENTIST NEEDED - Dental Creations of Daytona 
Beach – Seeking an enthusiastic associate dentist to join our 
team. Privately owned group practice with 4 doctors located 
in Daytona Beach, Florida. We are looking for a dentist 
with a strong work ethic, who has great patient rapport 
and communication and practices high quality dental work 
with a passion for dentistry. The professional and friendly 
staff in our beautiful dental office offers all facets of general 
dentistry: Sedation dentistry, extractions, implant placement 
and restorations, Invisalign, sleep dentistry, laser, crown and 
bridge and full arch restorations. We utilize multiple forms of 
technology including the use of CEREC, iTero, CBCT, Implant 
Placement and Waterlase as well as digital radiographs and an 
almost completely paperless practice. The growth of the office 
necessitates us hiring an additional dentist and we would like the 
dentist to be proficient in all basic facets of dentistry and willing 
to learn more. We are a team centered office so being a team 
player is an absolute must. We offer a competitive salary with 
health insurance, retirement planning and a bonus structure all 
with a great long term team who is here to support you.

Please visit our website at www.dentalcreationsofdaytona.com 
and send your resume to frontdesk@dentalcreationsdb.com or 
call us at 386-274-1450. We look forward to hearing from you!

ASSOCIATE NEEDED. General dentist needed in a well-
established solo small town practice. Enjoy providing quality 
care for patients in a non-corporate fee for service setting. 
Opportunity to acquire practice as owner moves toward 
retirement. Inquire at: myers10925@bellsouth.net

INTERESTED IN PURCHASING: I am a young super-GP, looking 
to transition from associateship to being a practice owner near 
Orlando and suburbs. I will be interested in purchasing your 
practice or joining as a partner/cost-sharing basis. If you are 
retiring, slowing down, or considering moving out of central 
Florida, please let me know. I am very friendly, adaptable, and 
fun to work with. I am good at all surgical, endo, resto, and 
Invisalign procedures. I average 70-90k production a month in 
a busy office. If you have the right practice for me, please send a 
text to: 1-689-237-5364 and we can connect. Thank you.

CLASSIFIED ADS T H E  O F F I C I A L  M E E T I N G  O F  T H E  F D A

GAYLORD PALMS RESORT 
& CONVENTION CENTER
ORLANDO
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JUNE 20-22,
     2024 REGISTER TODAY

YOUR FUTURE.
YOUR DESIGN.

The West Coast District Dental Association 
invites you to Join Colleagues for  

CE & Wine Tours
Napa Valley – Meritage Resort and Spa

April 18-21, 2024

Visit www.wcdental.org for complete details 
and to register!
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A COMPONENT OF THE  
AMERICAN & FLORIDA DENTAL ASSOCIATIONS 

C E N T R A L  F L O R I D A
D I S T R I C T  D E N T A L  A S S O C I A T I O N

800 North Mills Avenue • Orlando, Florida 32803

Visit www.CFDDA.org

VISION: Central Florida’s Advocate for Oral Health.

MISSION: Helping All Members Succeed.

1,678* Members Strong

* ADA Aptify Membership Data 3-11-2024

April, May, June 2024
Dr. Vrinda Shah, Editor

This newsletter is published quarterly by the Central Florida District Dental Association, 800 North Mills Avenue, Orlando, 
Florida	32803.	Phone:	407-898-3481	•	Fax:	407-895-9712	•	Email:	cfdental@cfdda.org. It is distributed to members of the district as 
a	direct	benefit	of	membership.	The	views	in	editorials,	news	columns,	articles	and	advertising	are	those	of	the	authors	and	not	
necessarily	those	of	the	editor,	staff,	or	members	of	the	Central	Florida	District	Dental	Association.

• Dr. Roderick MacIntyre,  
President

• Dr. Joseph Richardson,  
President Elect

• Dr. Gregory Chace,  
First Vice President

• Dr. Christopher Hambrook, 
Second Vice President

• Dr. Kathryn Miller,  
Secretary

• Dr. Elizabeth Nixon,  
Immediate Past President

• Dr. Bernard Kahn, 
Treasurer
Marlinda Fulton, 
Executive Director

CFDDA  
OFFICERS

Inside»
President’s Message ....................................................3
Trustee Report  .............................................................5
Board of Dentistry Report ..........................................7
Editor’s Message .........................................................8
Dr. Howard L. Pranikoff Memorial Scholarship ......8
2024 Annual Meeting Exhibitors ................................9
2024 CFDDA Annual Meeting  ............................10-11
Annual Meeting Registration Form  ........................12
Fun UF Event! ............................................................13
Classifieds ...................................................................15

Register for the Annual 
Meeting! See Page 12




